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HABYAJIBHA JUCHUIUIIHA
IHHOBAIII TA OIAMPUEMHULITBO B IT COEPI

1. Mera T2 3aBAaHHA HABYAJIbHOI AMCIUILIIHI
InnoBanii Ta minmpuemuunTBo B IT cdepi € 000B’43k0BOI0 HABYAIBHOK AMCIUILUTIHOKO JIJIs

CTyIeHTIB 4-ro poky OakamaBpCchbKoi mporpamMu (akyibTeTy eJIEeKTPOHIKH Ta KOMIT FOTEPHUX
TEXHOJIOTIH, SKa.
JIOTIOMOKE CTyJeHTaM cOopMyBaTH Kpaile YSBJICHHS TPO Te, SK CTBOPUTU OakaHy I[IHHICTH Ta
OpraHi3yBaTH iHHOBAI[IHI TIPOIIECH, K 3HANTH cTaimy 6i3HeC-Mozens A Start-up;
CIpUSTHME PO30YyA0BI HMiANPUEMHHUIIBKOTO CBITOTIISALY B aKaJIeMiYHOMY CEpEeIOBHIII, 320X0UyBaTUME
CTYJCHTIB JI0 TBOPYOTO MHCIEHHS 1 pOOOTH B KOMAaH/Ii, BUABIICHHS MOTPEO HA PUHKY, 3HAXOHKCHHS
VHIKQJIbHUX PIIICHh Ta BUKOHAHHS [IA IS Baiijaiii IuX pillleHb B CEPEAOBHIN IMOTEHIIMHUX
KOPHCTYBaAaIliB/ KJII€HTIB Ta X BUPI3HEHHS cepell KOHKYPEHTIB.
Crynentam OyAyTh HpelICTaBICHI TEOPETUYHI OCHOBU IHHOBALIMHUX TMPOIIECIB, iICHYIOUUH HOCBIJ
BEJICHHS MIANMPUEMHHUIIBKOI JISAIBHOCTI Ta MPAKTHYHI METOIW/IHCTPYMEHTH 1 HOB1 MiAXOMH, IO
3aCTOCOBYIOTHCSl Ul TOOYAOBM KOMIAHIM Ta 3amycKy HOBHX NpoAykTiB. Konmenmii, meromu, ski
OyIyTh BUKOPUCTOBYBATHUCS TIiJ] YaC HABYAHHS, IOTIOMOXKYTh CTYJICHTaM OyTH 3JJaTHUMH JI0 KPEaTUBY,
HecTaHIapTHOro mucieHHs («out-of-the-box»), no edexTuBHOrO CHiIKYBaHHS 1 MIKAUCIMIUTIHAPHOT
CIIBIpAIli, MOIIYKY MOJIHMBOCTEH UIsi PO3BUTKY 1 JinepcTBa, Oa4eHHsS HOBHX IPOEKTIB 1 HAOYyTTS
BIIEBHEHOCTI Yy 3all04aTKyBaHH1 BjacHoro start-up.
HalyTi 3HaHHS 1 mpakTUKa IX 3aCTOCYBaHHS IiJl Yac HaBYaHHS, BIJMpPAlIOBAaHHS KOMYHIKaTUBHUX
HAaBUYOK HAJaayTh BUITYCKHHUKAM (aKylbTeTy KOHKYPEHTHHX IiepeBar Yy IixHiil mpodeciiiHiit
nisuibHOCTI. ChorogHi kommanii B YKpaiHi, SIK 1 B YChOMY CBITi, IIyKalOTh JIIOJIeH, SKI TBOPYO
MIIXOASATHh IO BUPIIICHHS 3aBJIaHb, SIKI 3JJaTHI BUKOPUCTATH MPOQECiitHi KOMIETCHTHOCTI Ta TBOPUYUI
MOTEHII1aJl 111 BIPOBAKEHHsI IHHOBAIIIH, 1110 JoroMaratoTh nodauntu mMaitoytse B IT chepi.
3aBaHHS MPOTPAMH — CTBOPHUTH YMOBH JIJIi HAOYTTS CTYJCHTOM TaKMX KOMIETEHTHOCTEH sk OyTH
3JIaTHUM:

e ineHTu(ikyBaTu MOKIMBOCTI IT 7151 CTBOpEHHSI HOBUX LIIHHOCTEH;

® OLIHUTHU 1€I0 Ha MpeAMET 1HHOBALIMHOIO BIPOBAKEHHS Ta MEPCIEKTUBH ii MOUIMPEHHS B

013HecI;
® UITKO 3pO3yMITH 1 MOSCHUTH MOTHUBH Ta MEPEIYMOBH Jsl 3alOYaTKyBaHHsS BJIACHOI CIPaBH
(start-ups);

e 3i0paTu KOMaHJy, ska Maja O MEPETBOPUTH iJICI0 B peaibHUM O13HEC-TIPOEKT, MpAIOBaTH B
KOMaH/11, IEMOHCTPYBATHU JiJAEPChKI SIKOCTI;
CTBOpUTH Oi3HEec-Mojenb Ams start-up;
MiArOTYBAaTH KOHIEMIiI0 O13HEC-TIPOCKTY;
BpaxoBYBaTH Ta BMITU BUOpATH pi3H1 (piHAHCOBI MOAEN1 3a0e3neueHHs Oi3Hecy;
PO3YMITH, SK MpalolTh (PIHAHCOBI IHCTUTYLII Ha PUHKY IHBECTHIIIM, 1 BMITH 3HAXOAWUTH 1
3alTyyaTH pecypcH /10 peaiizalii 613Hec-TIpoeKTy;
i1eHTu(iKyBaTl 1 BU3HAUYATH MOTEHIIHHUX MapTHEPIB,;
e o0yayBaTH NPOMO-CTPATETIIO 1 IPE3EHTYBATH Oi3HEC-TIPOEKT MOTEHLIHHIUM 1HBECTOPAM.



2. IIporpama HaBYAJIbHOI TMCIUILTIHI

Lleit Kypc CkJIalaeTbCsi 3 BOCbMHU TEM:
Tema 1. Beryn no kypey «llimmpuemuunrBo Tta inHoBauii B IT cdepi». Teopernuni ocHoBu

IHHOBAITIIHOI TisSTPHOCTI 1 MiqnpueMHUITBA. [nei Ta iHHoBamii. @opMyBaHHS KOMaH/ HABKOJIO
noTpeO, SKi MOXKYTh 3HaWTH CBOE 3a10BosIeHHS B IT iHmycTpii.
[TpakTuka: 3acoOu KpeaTuBy Ta FeHEpyBaHHS 1€ IS IPOEKTIB.

Tema 2. Ominka imei Ha mpeaMeT IHHOBAIIMHOCTI 3 BUKOpHCTaHHSAM MeTony «NABC» (morpeba-
MiIX1A-TIepeBaru-KOHKYPEHIIis).

[TpakTuka: PoboTa B KOMaHII HaJ PO3BUTKOM ifei Ui MPOEKTY, BUKOPHUCTOBYIOYH METOJ
«NABC» i npesenrartis inHoBaiitHoi i7ei (Yac — 1o 3 xB).

Tema 3. Metox omamBoro Start up ( anr. Lean Start up), fioro ocHoBHi npunimnu. «Kansa mozaeni
Oi3necy» (anri. business model canvas) i MiHIManbHUI JKUTTE3NATHUN NPOIYKT (aHII.
minimum viable product - MVP). BusnaueHHs KOpUCTYBaYiB i KIII€HTIB MaiOyTHHOTO start-up i
ix ponp B cTBOpeHHI mpoaykTy. User iHHOBalii. JIaHIFO:KOK CTBOpEHHS JOJAaHOi BapTOCTI Ta
MicCIle KOMIMaHii B HbOMY.

[Tpaktuka: PoOoTa 3 KaHBOIO IPH MIATOTOBLI KOMaHIHOT'O IIPOEKTY.

Tema 4. Tlporotun 1 Bajdimailiss MiHIMAIbHOTO >KHUTTE3AATHOrO MPOAYKTY (awen. minimum viable
product - MVP)

[TpakThka: MacmTabOBaHICTh MPOIYKTY 1 )KUTTE3NATHICTH O13HEC-MO/IEII KOMIIaHi1.

Tema 5. CydacHmil CTaH PO3BUTKY €KOHOMIYHHX IIHHOCTEH. SIK yBITH B €KOHOMIKY Bpa)KeHb (@HTJI.
experience economy), mo mnepedyBae Ha erami ¢opmyBanHsA? Cnemmdika 4-x obmacteit
€KOHOMIKH Bpa)KCHb (TACHBHUX YW aKTHBHUX, IIOTJIMHAHHS YH 1MEPCii).

[TpakTuKa: IPUHIMIIM IPOEKTYBAHHS T4 METOIU MOCUJIAHHA NMaM'ITHUX (He3a0yTHIX) BpaXKeHb
(arrn. Experience Enhancers) qiist po3po06ku 6i3Hec-MOACIICH.

Tema 6. Tlotenuiiini maptHepu. Mogeni ¢inancyBanHsa start-ups. @iHaHcyBaHHA start-ups 0e3
3aJTy4yeHHs 1HBECTOPIB (T.3B. «OyTCTpemniHry). JlocTynHi KOWTH, 110 HE HIATaloTh CyBOPOMY
perymoBaHHIO (T.3B. “soft” money). CrpaTerii ycmimHoro OyrcTpemniary.

[Ipaktuka: BusnaueHust notped y giHaHCyBaHHI.

Tema 7. Benuypnwuii kanitan. Konu 3anydaetscss BeHUypHUI KaniTan. BeHuypHuil kanitan — He Juie
komtd. DinaHcoBi cTpaterii Ta KomOiHalis (iHAHCOBUX IHCTPYMEHTIB. bi3Hec-aHrenu.
Jlxepena kamitany Ta eTanu 3anydeHHs. bisHec-arHenu Ta iXHI MOTHBH OyTH 3aJ1y4E€HHUMH.
[Tpaktuka. TpeHiHT 3 MPOBEACHHS KOPOTKOI Mpe3eHTaiii 0i3Hec iziel (anr. pitch)

Tema 8. Ilpomaxi Ha mpakTtuui (IiHa 1 Metoau orutatu). Crparerii 30yTy. LlinboBHil pHHOK Ta #oro
cerMeHTu. AHaii3 puHKy. [lo3uiiionyBaHHs Ha pUHKY. MapKeTUHIOBUII IJ1aH.

[TpakTuka. MucreurBo npojiaxy. «CTOPITENIHI» K IHCTPYMEHT IPOJaKYy.

Tema 9. bi3Hec-man, Horo 3HaueHHs Ta 3MICT (Oi3HEC-1/1€s, BUSHAYEHHS MPOAYKTY/TOCIYTH, PUHOK,
KJIIEHTH 1 CIIOXKMBayl, MOTEHLIaJ PUHKY, KOHKYPEHTH, 3aXUCT, KOMaH/a, 30yT 1 MapKeTHHT,
po3poOKa MpOAYKTYy, Oi3Hec-Mojenb, OrokeT 1 kamitan). DopmanbHI acmekTd Oi3Hec-
TUTaHYBaHHS.

[TpakTrka: BusHaueHHs KOHKYPEHTHUX IepeBar MpoayKTiB, TOCIYT.

Tema 10.. Startup Battle: mpe3enTamis npoekTiB koMaHIaMH. ik



YMOBH YCHINIHOTO 3aBEPIICHHS KYPCY:

IMigroroBjieHa KoHUeNnUisg NpoekTy Start-Up OWiHIITHCH eKclnepTaMM y BiANOBIAHOCTI 10

KpuTepiiB oninoBanHs. KoHuemnmii npoekTiB HE0OXiTHO

3MaTH 0 5 TPYyAHS I OIIHIOBAHHS

eKcrepTaMu. Y ci KOMaHIM 3aXUIIAal0Th NPoeKTH nix yac @opymy start ups (xo 10 caaiiais, 1o 10

XBHJIMH).
# Criteria for evaluation 0 1 2
1 Name, slogan, description of the team
2 Problems, needs
3 Idea, technology, solution
4 Prototype; what has been done by the team to develop a solution to

meet the needs

[2]

Benefits, product scalability

6 Market, target groups, loyalty programme

7 Competitors; how your solution and its advantages differentiate you

from competitors’

8 Price, method of payment

9 Validation of product through customer interviews (know exactly
what they need, how much they are ready to pay and in which way)

10 |Marketing and fundraising plans

11 Sale and revenue

12 |Production activity

13  |Cost —risk — partners

TOTAL

3a yMOBHU MO3UTHUBHOI OLIIHKM €KCIIEPTOM KOHIIETIiT MPOEKTY 1 YCIIIIHOI Mpe3eHTaii mija yac Gopymy

— po3paxyHOK MoYnHaeThes Big Makc 100 GaniB, mo0 axuit

BKJIKOYC¢HO

BigHIMaeThLCH

JA0AA€ETHCHA

no 20 OaxiB 3a

KOMaHHY Mpe3eHTallito start-up

YCHILIHY

BiJ yac Popymy;

no 40 OamiB — 3a BHUKOHaHI 4
MIPaKTUYHI 3aBJIaHHS;

o 40 OamiB- 3a MiATOTOBJIEHUI
HaJaHy eKCIEPTHY
MPOEKTU  THIIUX

MPOEKT 1
OLIIHKY Ha
KOMaHJI..

5 OamiB 3a KOXHE TMPOIYIIEHE
3QHSTTSL.

no 20 GaniB 3a Te, 1m0 He OpaB
0CcOOMCTOT ydyacTi y MiATOTOBIII

Mpe3eHTallil Ta camiii mpe3eHTaiii

KOMAaHJTHOTO TTPOCKTY.

5 OamB 3a KOXHY SKICHY
MPE3EHTALII0 i/l Yac JEKIIii.

2.5 Oanu 3a aKTUBHY y4acTb il
qac 1a00paToOpHUX 3aHATh

Sk XToCh i3 yYacHHMKIB KOMaHIM He HaOupae npoxignoro 51 6auy, 3aik s BCi€i KOMaHAU

HE 3apaxoBY€TbHCs.




[Mpuammnyu HaBuanHsA: [IparHyTm BHMKOHAaTH BCi 3aBmaHHS nporpamu. He copomTecs 3amaBaté
3amUTaHHS ad0 BUCYBAaTH MPOIO3MLIi BUKJIagady i KoyieraMm 1o HaB4aHHIO. KoxkeH Mae mpaBo Ha CBOIO
IYMKY, 1 KO)KHa ifest € nikaBa. KoxkeH Mae mpaBo OyTH 3aJlydeHHM JI0 POOOTH B KOMAaH/1 1 TOYYTHM.
ByTu KOHKpEeTHUM 1 KpeaTHMBHHMM, KOPHCHUM 1 BBiwIMBUM. KokeH Mae mpaBo Ha Te, 00 3aHATTS
PO3MOYMHAIOCS BYACHO 1 3aKiHUYBaJIOCs Y BU3HAYCHUH Yac.

Bukaanau: goi. Karepusik Irop bornanosuu, ihor.katernyak@Inu.edu.ua



Ilpaxkmuuni (J/labopamopni) 3auamms ( nonedinok i cepeda)
KoHKypc KOpOTKUX Mpe3eHTaIlill CTyIeHTChKUH 171eH.
Komanauwii inHOBaniitauil mpoekt (CrapT-ar).

Koncynprarmii

CamocriitHa poboTa CTy1eHTIB

JIncTaHniline HABYaHHA.

CryaeHTH NpalioTh TAKOXK B (popMaTi JUCTAHIIHHOTO HaBUYaHHS Ha BeO matdopwmi http://udl.org.ua
B Kypci [HHOBari1 Ta mignpueMHUITBO. [le 3HaXOASThCs BCi MPEe3eHTaIlil, BiIeo JIeKIii, JitepaTrypa i
1HIII HaBYaIbHO- 1H(OPMAIIiiHI peCcypCH.
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